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3. WHITE SUGAR: COSTS AND 'FAIR SELLING PRICE*
As we have noticed in a previous chapter, the formula adopted
by the Indian Tariff Board is that the difference between the
'fair selling price' of the indigenous product and the probable
price of the competing import should be the measure of the
duty. Now, under the ambitious and elaborate scheme drawn
up by the Board for the protection of all branches of the Sugar
Industry under the widely varying conditions of the different
provinces, a 'fair selling price* is to be guaranteed to the
producers of sugar-cane as well as to the manufacturers of
sugar in its various forms.
(a)  Costs of Production and 'Fair Selling Price* of Sugar-cane
According to the data collected by the Provincial Depart-
ments of Agriculture from selected areas and experimental
farms, the cost of producing sugar-cane in 1930-31 was 7 annas
per maund in Madras, 10-4 annas in Bombay, 7 annas in
Bengal, 5*5 annas in the Punjab, and 4-5 annas in the white
sugar belt of the United Provinces and Behar. Since the need
as well as the probability of success of a modern sugar factory
was greatest in Northern India, the Board took 4-5 annas as
the estimated cost of raising sugar-cane. To this was added
2-5 annas per maund, partly to cover the cost of transport to
the factory, and partly as an insurance against loss due to plant
disease, depredations of wild animals and the vagaries of the
seasons, and i anna as profit. The 'fair selling price' of sugar-
cane which was to be secured to the cultivator in order to
encourage him to continue the supply of cane was thus estimated
to be 8 annas per maund,
(b)  Costs of Production of White Sugar
The Board estimated the costs of production of white sugar
both at the present day as well as at the end of the protective
period of fifteen years. In support of the opinion that protection
was needed for so long a period as fifteen years, the Board